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February Market Report Shows High End Properties in High Demand 
 
Naples, Fla. (March 16, 2018) – Buyer interest in homes over $1 million in Naples continued to climb during 
February as overall closed sales increased 10 percent to 672 homes sold compared to 613 homes sold in 
February 2017, according to the February 2018 Market Report released by the Naples Area Board of 
REALTORS® (NABOR®), which tracks home listings and sales within Collier County (excluding Marco 
Island).  
 
The February Market Report revealed a 9 percent increase in the overall median closed price to $364,000 in 
February 2018 from $333,000 in February 2017. However, as identified by Bill Coffey, Broker Manager of 
Amerivest Realty Naples, this was due in part to a 95 percent increase in closed sales for properties priced over 
$1 million in February. In fact, the median closed price within each of the five price categories tracked by 
NABOR® actually decreased. The greatest decrease appeared in the $1 million to $2 million price category, 
which reflected a 12 percent drop to $1,326,000 from $1,500,000 in February 2017.  
 
Inventory continued to rise for the fifth straight month, but it decreased in February by 3 percent to 6,286 
properties compared to 6,466 properties in February 2017.  
 
Overall pending sales in February decreased 3 percent, but it increased 14 percent in the $1 million and above 
price category and 39 percent in the $2 million and over price category. “I believe that the high end market is 
poised for a good year,” said Mike Hughes, Vice President and General Manager of Downing-Frye Realty, Inc. 
“The economy is doing much better. The stock market has risen substantially over the last year. All in all many 
Americans have seen their financial picture improve. This should translate to improved sales, particularly with 
the high-end market.”  
 
“The new tax laws appear to be inspiring confidence in wealthy buyers,” said Kathy Zorn, broker/owner, Better 
Homes and Gardens Real Estate Pristine, who also pointed out that the February Market Report showed 44 of 
the 52 homes purchased in the $2 million price category were cash purchases.  
 
Growth in the luxury home market in Naples is not just a seasonal phenomenon.	
  According to Phil Wood, 
President & CEO of John R. Wood Properties, “The 12-month	
  rolling numbers are remarkable for properties 
above $1 million, especially in the	
  condominium market where the data shows a 60 percent increase in closed 
sales over the last 12 months.” 	
  
 
The NABOR® February 2018 Market Report provides comparisons of single-family home and condominium 
sales (via the Southwest Florida MLS), price ranges, and geographic segmentation and includes an overall 
market summary. The NABOR® February 2018 sales statistics are presented in chart format, including these 
overall (single-family and condominium) findings:  
 



CATEGORIES Feb 2017 Feb 2018 CHANGE 
(percentage) 

Total homes under contract (pending sales) (month/month) 1,092 1,056 -3 
Total closed sales (month/month) 613 672 +10 
Median closed price (month/month) $333,000 $364,000 +9 
Median closed price >$300K (month/month) $488,000 $570,000 +17 
Total active listings (inventory) 6,466 6,286 -3 
Average days on market  99 96 -3 
Single-family closed sales (month/month) 294 298 +1 
Single-family median closed price (month/month) $402,000 $472,000 +17 
Single-family inventory 3,259 3,050 -6 
Condominium closed sales (month/month) 319 374 +17 
Condominium median closed price (month/month) $270,000 $275,000 +2 
Condominium inventory 3,207 3,236 +1 
 
The February report showed a 6 percent increase in inventory for condominiums in the $300,000 and below 
market. This was the highest increase reported among all price categories and home types. Interestingly, this 
segment’s median closed price dropped 2 percent in February (month over month) to $200,000 from $205,000 
in February 2017. 
 
Geographically, sales activity in the Naples Beach single-family homes market outpaced all other areas. 
Increased buyer interest in luxury properties located in this highly valued location resulted in a 33 percent uptick 
in closed sales, yet the heightened attention also influenced median closed prices, which rose 52 percent in 
February to $1,350,000 from $860,000 in February 2017. 
 
Coincidentally, similar to an unusual closed sales anomaly in January that was reported last month, a high 
number of delayed closed sales in one luxury condominium located in North Naples influenced February’s 
closed sales, median closed price, and days on market statistics for the month. As reflected in the report, there 
were 56 closed sales of condominiums above $1 million in the North Naples area in February (a 211 percent 
increase over February 2017). A great majority of them were identified as having zero days on market, which 
broker analysts contend were from one particular condominium’s sales activity. 
 
If you are looking to sell a home in Naples, contact a REALTOR® who has the experience and knowledge to 
provide an accurate market comparison so you can determine the right asking price. A REALTOR® can also 
ensure your next purchase in the Naples area is a success. Find our more at Naplesarea.com. 
 
The Naples Area Board of REALTORS® (NABOR®) is an established organization (Chartered in 1949) whose members 
have a positive and progressive impact on the Naples Community. NABOR® is a local board of REALTORS® and real 
estate professionals with a legacy of nearly 60 years serving 6,000 plus members. NABOR® is a member of the Florida 
Realtors and the National Association of REALTORS®, which is the largest association in the United States with more than 
1.3 million members and over 1,400 local board of REALTORS® nationwide. NABOR® is structured to provide programs 
and services to its membership through various committees and the NABOR® Board of Directors, all of whose members 
are non-paid volunteers. 
   
The term REALTOR® is a registered collective membership mark which identifies a real estate professional who is a 
member of the National Association of REALTORS® and who subscribe to its strict Code of Ethics. 


